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Safe Harbor

This presentation contains “forward-looking statements” within the meaning of the federal securities laws — that is, statements about the future, not
about past events. Such statements often contain words such as “expect,” “may,” “believe,” “plan,” “estimate,” “intend,” “anticipate,” “should,” “could,”
“will,” “see,” “likely,” and other similar words. Forward-looking statements address matters that are, to varying degrees, uncertain, such as statements
about our financial and performance targets and other forecasts or expectations regarding business outlook; growth for Schlumberger as a whole and
for each of our product lines (and for specified products or geographic areas within each product line); oil and natural gas demand and production
growth; oil and natural gas prices; rig activity, pricing; adequate access to sand; equipment and material logistics; improvements in operating
procedures and technology, including our transformation program; capital expenditures by Schlumberger and the oil and gas industry; the business
strategies of Schlumberger’s customers; the success of Schlumberger’s joint ventures and alliances; future global economic conditions; and future
results of operations. These statements are subject to risks and uncertainties, including, but not limited to, global economic conditions; changes in
exploration and production spending by Schlumberger’s customers and changes in the level of oil and natural gas exploration and development;
general economic, political and business conditions in key regions of the world; foreign currency risk; pricing pressure; weather and seasonal factors;
the inability to procure or produce sand; operational modifications, delays or cancellations; production declines; changes in government regulations and
regulatory requirements, including those related to offshore oil and gas exploration, radioactive sources, explosives, chemicals, hydraulic fracturing
services and climate-related initiatives; the inability of technology to meet new challenges in exploration; and other risks and uncertainties detailed in
our most recent Forms 10-K, 10-Q, and 8-K filed with or furnished to the U.S. Securities and Exchange Commission. If one or more of these or other
risks or uncertainties materialize (or the consequences of such a development changes), or should underlying assumptions prove incorrect, actual
outcomes may vary materially from those reflected in our forward-looking statements. The forward-looking statements speak only as of the date of this
presentation, and Schlumberger disclaims any intention or obligation to update publicly or revise such statements, whether as a result of new
information, future events or otherwise.
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Generally positive market sentiment

Reference year = 2010

Source: IHS Jan 2019, EIA, Bloomberg, Schlumberger analysis
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Highly cyclic growth comes at a cost
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US activity is less sensitive to price
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"Lower cost, lower cost, lower cost" evolving to "$/bbl"
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What do we need in the new norm?

Improved and more 

predictable margins across 

the whole value chain

To bring the reservoir and 

technology back into the 

discussion

Agility to scale with less 

impact to cost, competency 

and service quality



Schlumberger-Private

Partnering with Customers in a new way

Oxy Aventine – Schlumberger Facility

▪ Multi-year partnership

▪ Minimum activity scope

▪ Exclusivity of services

▪ Commercial structure aligned to agreed drivers

▪ Formalized governance
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Integrating customer workflows

… 2,900 predictive notifications; 2,100 

incidents avoided; $21MM saved

… HHP Hours/Fleet +108%; 

Pumping Hours/Day +96%
...17% reduction in AFE
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Collaborating in innovative ways

Commercial flexibility at the pyramid base 
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Wolfcamp, Permian Basin Case Study 
Source: Heal Systems, Schlumberger Analysis
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Fluid Intrusion Seismic to Engineering

Investing in Unconventional Analysis

Effective Completion Shallow Hazard Avoidance

Source: Courtesy of Anadarko
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Summary

▪ The outlook is generally positive, less sensitive to price and focused on returns.

▪ The "new norm" requires:

– agility and scalability

– improved margins across the whole value chain

– technology and a reservoir-centric approach fit for unconventional.

▪ Schlumberger is uniquely positioned to support our customers.


